to 
HUMAN COMMUNICATION RESEARCH 


Volume 16 


Number 1 (Fall 1989) 1-144 
Number 2 (Winter 1989) 145-320 
Number 3 (Spring 1990) 321-448 
Number 4 (Summer 1990) 449-624 


Authors: 


ARMSTRONG, G. BLAKE and BRADLEY S. GREENBERG, “Background Television «s 
an Inhibitor of Cognitive Processing,” 355. 

BADZINSKI, DIANE M., “Message Intensity and Cognitive Representations of Dis- 
course: Effects on Inferential Processing,” 3. 

BEATTY, MICHAEL J., “Group Members’ Decision Rule Orientations and Consensus,” 
279. 

BERGER, CHARLES R., SUSAN H. KAROL, and JERRY M. JORDAN, “When a Lot of 
Knowledge Is a Dangerous Thing: The Debilitating Effects of Plan Complexity on 
Verbal Fluency,” 91. 

BINGHAM, SHEREEN G. and BRANT R. BURLESON, “Multiple Effects of Messages 
With Multiple Goals: Some Perceived Outcomes of Responses to Sexual Harass- 
ment,” 184. 

BOOTH-BUTTERFIELD, MELANIE and STEVE BOOTH-BUTTERFIELD, “Conceptu- 
alizing Affect as Information in Communication Production,” 451. 

BOOTH-BUTTERFIELD, STEVE, see Booth-Butterfield, M. 

BURGGRAE, CYNTHIA S., see Perse et al. 

BURGOON, JUDEE K., DOUGLAS L. KELLEY, DEBORAH A. NEWTON, and 
MAUREEN P. KEELEY-DYRESON, “The Nature of Arousal and Nonverbal Indi- 
ces,” 217. 

BURGOON, JUDEE K., see Newton, D. A. 

BURLESON, BRANT R., see Bingham, S. G. 

CANTOR, JOANNE, see Hoffner, C. 

CANTOR, JOANNE, see Hoffner et al. 

CANTRILL, JAMES G., see Honeycutt et al. 

CORMAN, STEVEN R., “A Model of Perceived Communication in Collective Net- 
works,” 582. 

deTURCK, MARK A. and GERALD R. MILLER, “Training Observers to Detect Decep- 
tion: Effects of Self-Monitoring and Rehearsal,” 603. 


| 
| 
INDEX 

4 

q 


622 WUMAN COMMUNICATION RESEARCH / Summer 1990 


DILLARD, JAMES PRICE, “Self-Inference and the Foot-in-the-Door Technique: Quan- 
tity of Behavior and Attitudinal Mediation,” 422. 

DOELGER, JOEL A., see Hewes, D. E. 

GRAHAM, MAUDIE L., see Hewes, D. E. 

GREENBERG, BRADLEY S., see Armstrong, G. B. 

GREENE, JOHN O. and A. E. LINDSEY, “Encoding Processes in the Production of 
Multiple-Goal Messages,” 120. 

GREENE, RONALD W., see Honeycutt et al. 

HEWES, DEAN E., MAUDIE L. GRAHAM, MICHAEL MONSOUR, and JOEL A. 
DOELGER, “Cognition and Socia! Information-Gathering Strategies: Reinterpreta- 
tion Assessment in Second-Guessing,” 297. 

HOFFNER, CYNTHIA and JOANNE CANTOR, “Forewarning of a Threat and Prior 
Knowledge of Outcome: Effects on Children’s Emotional Responses to a Film 
Sequence,” 323. 

HOFFNER, CYNTHIA, JOANNE CANTOR, and ESTHER THORSON, “Children’s 
Responses to Conflicting Auditory and Visual Features of a Televised Narrative,” 
256. 

HONEYCUTT, JAMES M., JAMES G. CANTRILL, and RONALD W. GREENE, “Mem- 
ory Structures for Relational Escalation: A Cognitive Test of the Sequencing of 
Relation2! Actions and Stages,” 62. 

JANISZEWSKI, CHRIS A., see Roloff, M. E. 

JORDAN, JERRY M. and MICHAEL E. ROLOFF, “ Acquiring Assistance from Others: 
The Effect of Indirect Requests and Relational Intimacy on Verbal Compliance,” 519. 

JORDAN, JERRY M., see Berger et al. 

KAROL, SUSAN H., see Berger et al. 

KEELEY-DYRESON, MAUREEN P., see Burgoon et al. 


KELLERMANN, KATHY, “The Negativity Effect in Interaction: It’s Allin Your Point of — 


View,” 147. 

KELLEY, DOUGLAS L., see Burgoon et al. 

LINDSEY, A. E., see Greene, J. O. 

MATTSON, MARIFRAN, see Neuliep, J. W. 

MILLER, GERALD R., see deTurck, M. A. 

MONSOUR, MICHAEL, see Hewes, D. E. 

NEULIEP, JAMES W. and MARIFRAN MATTSON, “The Use of Deception as a 
Compliance-Gaining Strategy,” 409. 

NEWTON, DEBORAH A. and JUDEE K. BURGOON, “The Use and Consequences of 
Verbal Influence Strategies During Interpersonal Disagreements,” 477. 

NEWTON, DEBORAH A., see Burgoon et al. 

PAVITT, CHARLES, see Perse et al. 

PERSE, ELIZABETH M., “Involvement with Television News: Cognitive and Emotional 
Dimensions,” 556. 

PERSE, ELIZABETH M., CHARLES PAVITT, and CYNTHIA S. BURGGRAE, “Implicit 
Theories of Marriage and Evaluations of Marriage on Television,” 387. 

ROLOFF, MICHAEL E. and CHRIS A. JANISZEWSKI, “Overcoming Obstacles to 
Interpersonal Compliance: A Principle of Message Construction,” 33. 

ROLOFF, MICHAEL E., see Jordan, J. M. 

THORSON, ESTHER, see Hoffner et al. 


= 
q 
q 
q 
4 


INDEX 623 


Articles: 


“Acquiring Assistance from Others: The Effect of Indirect Requests and Relational 
Intimacy on Verbal Compliance,” Jordan and Roloff, 519. 

“Background Television as an Inhibitor of Cognitive Processing,” Armstrong and 
Greenberg, 355. 

“Children’s Responses to Conflicting Auditory and Visual Features of a Televised 
Narrative,” Hoffner et al., 256. 

“Cognition and Social Information-Gathering Strategies: Reinterpretation Assessment 
in Second-Guessing,” Hewes et al., 297. 

“Conceptualizing Affect as Information in Communication Production,” Booth- 
Butterfield and Booth-Butterfield, 451. 

“Encoding Processes in the Production of Multiple-Goal Messages,” Greene and Lind- 
sey, 120. 

“Forewarning of a Threat and Prior Knowledge of Outcome: Effects on Children’s 
Emotional Responses to a Film Sequence,” Hoffner and Cantor, 323. 

“Group Members’ Decision Rule Orientations and Consensus,” Beatty, 279. 

“Implicit Theories of Marriage and Evaluations of Marriage on Television,” Perse et al., 
387. 

“Involvement with Televisior. News: Cognitive and Emotional Dimensions,” Perse, 556. 

“Memory Structures for Relational Escalation: A Cognitive Test of the Sequencing of 
Relational Actions and Stages,” Honeycutt et al., 62. 

“Message Intensity and Cognitive Representations of Discourse: Effects on Inferential 
Processing,” Badzinski, 3. 

“A Model of Perceived Communication in Collective Networks,” Corman, 582. 

“Multiple Effects of Messages With Multiple Goals: Some Perceived Outcomes of Re- 
sponses to Sexual Harassment,” Bingham and Burleson, 184. 

“Overcoming Obstacles to Interpersonal Compliance: A Principle of Message Construc- 
tion,” Roloff and Janiszewski, 33. 

“The Nature of Arousal and Nonverbal Indices,” Burgoon et al., 217. 

“The Negativity Effect in Interaction: It’s All in Your Point of View,” Kellermann, 147. 

“Self-Inference and the Foot-in-the-Door Technique: Quantity of Behavior and Attitudi- 
nal Mediation,” Dillard, 422. 

“Training Observers to Detect Deception: Effects of Self-Monitoring and Rehearsal,” 
deTurck and Miller, 603. 

“The Use and Consequences of Verbal Influence Strategies During Interpersonal Dis- 
agreements,” Newton and Burgoon, 477. 

“The Use of Deception as a Compliance-Gaining Strategy,” Neuliep and Mattson, 409. 

“When a Lot of Knowledge Is a Dangerous Thing: The Debilitating Effects of Plan 
Complexity on Verbal Fluency,” Berger et al., 91. 


> 


